


Precision marketing rnazamun peknamopgartenem

B 3TOM AMCKYCCMOHHOW NMaHeNM TON-MeHeKePbl U MAPKETONOMM KPYMHENLLMX KOMMaHUIN-
peknamogatenem obcyaat TpeHabl Ha 2021 roa, cywecTByroLlme cerogHs 6apbepbl U TPYAHOCTH,
noaensaTcs CBOVMMM B3rsiaaMuy Ha Pa3BUTHE PbIHKA MAPKETUHIOBbLIX AAaHHbIX, NPeaCcTaBaAT 3PPEKTUBHbIE
MHCTPYMEHTbI, PACCKaXyT 06 OLMOKAX U JIMYHOM OMbITe 3OPEKTUBHOIO NOCTPOEHUSA data-3KOCUCTEM.
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Jlapa KyppoBa Anb6epT YcmaHoOB Omutpuin Pycos EBreHus NMNanneBaHaH MapuHa MuweHko Muxann MNawwuHues
GroupM S8 Capital MAO «BbimnenKom» X5 Retail Group Vassa&Co SberDevice



Kak HeKoTopble

MapKeToNorvn BUOAT

undposyio

TpaHcdopmMauuio

MapPKETUHTra ﬂ BepLumHa yaT-60ToB

5

2TO NPOCTO BHEAPEHME HOBbIX TEXHONOTUN

B CYLLECTBYIOLLEN OpraHM3aLnm:

OOCTAaTO4YHO pa3paboTaTb CavThl, YaT-6OThI,
NPUITOXEHUS N NOOKIOUYNTL COLCETH,

YTOObI CYNTATLCH ULMPPOBON KOMMaHMEN.




A KaK Ha caMOM pene
BbIrNaauUT undpoBas
TpaHcPopMaL U
MapKeTUHra

Lingpposas TpaHCHOpMaLMA — 3TO HE TOJIbKO
MHBECTULIMM B HOBbIE MAPKETUHIOBbIE TEXHOIOM MM
(MCKYCCTBEHHbIVN MHTENNEKT, aHaNM3 AAaHHbIX U TaK
nanee), HO 1 rnybokoe NpeobpasoBaHMe
NPOAYKTOB U YCNYT, CTPYKTYPbl OpraHm3aumu,
CTpaTernm pa3BuTuns, PpaboTbl C KIMEHTAMM

M KOPNOPaTUBHOW KyJIbTYpbl IHbIMKM CnoBamMu,

3TO PEBOJIIOLMOHHAsA TpaHCHOPMaLMA MOLENN
opraHvsaunmn.

i besgHa UNT-mHTerpaumm



Tpu paKTopa,
KOTOpble 3aCTaBASIOT
HaC MeHATbCH

« }|3MeHeHMe NoBeAeHNs NoTpedbuTenen;
« [lageHune peanbHbIX pacrnoflaraeMblix JOXOLO0B;

o KOHKYPEHLLMS 3a BPEMS B XXU3HU MOTPEBUTENS
N POCT 0bLLEN 2PPEKTUBHOCTMI.

McKinsey, nccnepoBanue TpaHchopmaumm koMmnaHmm B mupe, 2020




Kak ycKopeHHbIU nepexon
B OHJ1IAUH BAuseT

Ha 6M3Hec [MoBepeHne noTpebutenem N3MeHUNocCh,
N 60nbLIAA YAaCTb KOMMNAHUM aganTUPYIOT
cBou 6usHec-mopenm nop digital.

) TpaHchopMaLng MapKETUHIa MOXET

JItoom BCE aKTMBHEE NCMOJb3YIOT LMPPOBbIE npuHecTn 0o 20% NONOAHUTENBHOIO

TEXHONOMMM BO BCEX CHepax XM3HW, byOb TO [OXO/a M COKpaLLeHus 3aTpaT Ao 30%.
paboTa unn obpaszoBaHme. Pe3ynbTaT — OXMOAHUS

noTpebuTenen oT OHNANH-CEPBUCOB N NHTEPHET-
MarasmHoOB pPacTyT. IMEHHO NO3TOMY BCEM
KOMMaHWSAM, HE3AaBUCMMO OT UX Pa3MepPa, HYXKHO
nepexoanTb Ha UMPPOBbIE TEXHONOTUM W

nepecTpamBaTh NPOLECCHI TaK, YTO6bI MCKinsey

YOOBNETBOPUTbL HOBbIE MOTPEOHOCTM.



https://www.thinkwithgoogle.com/intl/ru-ru/insights-trends/ad-effectiveness-research/digital-maturity/

Cno)XHocCcTu paboTbl C AaHHbIMU B MAPKETUHre

ﬂ,)’lﬂ nyyquero noOHMMaHmnga KNMEHTOB MaPKETONOIM AOJHKHbI HAYHYNTbCA KOMITJIEKCHO

NOAXOOMTb K paboTe C AaHHbIMU. B 3MoXy LMPPOBBLIX TEXHONOMMIMN 3TO KIIOYEBOW GaKTOP
015 Pa3BUTUS BU3HECA

Mpyn 3TOM 601BLWIMHCTBO NPOPECCUOHANOB Ha CTapTe TpaHchopmaLum:

83% He 3HaNun, Kak CBs3aTb MeXay COO0M AaHHbIE 13 Pa3HbIX TOYEK B3aMMOAENCTBUSA C MOTPEOBUTENSIMMN.
68% He MCNoJib30BaAM OCTAaTOYHO CpeaCTB aBTOMAaTM3aLMM U MONaraJncb Ha pyyHble MNPOoLEeCCHI.

/8% He 3Hanu, Kak MpMCBOUTb LLEeHHOCTb TOYKaM B3aUMOAENCTBUS C NOTPEOUTENIMMN.

807% ncnbiTbiBaNMU TPYOHOCTUM N3-3a HeJOCTaTOYHOM KOOpAUHaUN MeXAYy OTAElaMW.



LudpoBasn
TpaHchoOpMaLuusa
MapKeTUHra

Ha npumepe meama B CTONOTO




MapKeTUHr —

3TO B NepBYIO ouyepeanb
MaTeMaTUuKa U flaHHbIe,
a TOJIbKO NOTOM Uaen



Bcem HaM 3HaKOMbI nccnegoBaHus
O CpelHMX CeMbsIX B BO3pacTe 18—-64,
XmByumx B ropogax 100K+

it

Pacnonaratowme JOXOLOM
Ha JOoMoBnageHne 35 ToiC. pybnen

P N

Mmetowmx 1,5 pebeHka 1 WwecTb KyK
B MecsiL,

"




OAaHUM U3 KNroYeBbIX
HanpaBJeHNN PpaboTbl
C JAHHbIMV B MAapPKETUHre
SIBNISETCA KapTUPOBaHMe
OnbiTa KJINEHTAa U NOCTPOEHUe
KJINEHTCKUX NMOPTPETOB —

Ha ocHoBe Data-, a Takxe
KJIaCCUYECKUX KOJIMYECTBEHHbIX
N KaYeCTBEHHbIX nccnenoBaHuu
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Pe3ynbTaTbl KAPTUPOBaAHMSA ONbITa NOJib3OBaTe/IEN

i deHuc A3apTHbin Hukonan ONTUMUCTUYHDI

AHHa Pa3oBbiit Urpok [4A s
06 .. 7 S1 a3apTHBIN YenoBeK 1 610
Hosuuok Bcé MOXHO KynuTb B UHTEPHeTe OnbiTHbii HrpoK npesyraabiEath cobbITUs

OnbiTHbIl UrpoK
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MapkeTuHroBas TpaHcdopmaumnsa HaunHaeTcs
C NHTErpupoBaHHOMN apXUTEKTYpPbI PaboTbl C AaHHbIMU

KAHA/bI

GA360 Online / Offline P&S/DAN

5 Customer / Terminal * [ahHbie
NMoseaeHne / e

M poaaxu Data * Meaua MeHeaKMeHT

OLV / Display / Performance
/ Remarketing

AppsFlyer

* Top-Line KPI * ROPO

nOBe,ﬂ,eHME AGENCY GATE * DKOHOMETpUKa  Dashboard

* KoHTponb meana

CRM KomMmyHUKauusa (SMS /

push / e-mail)

Mpoaaxu

UP-Sell Platforms
Personalization

* Koroptbl

DATA HUB * [loBeaeHue

' * 360 -mopenun
@7 M¢A aCRM (SAS) e CermeHTbl

P
EKNAMHBIE AOMEHDI 3RP PARTY DATA MTC,
* MyTarget * Facebook

. K . Rambler MeradoH, bunaitH, x5.
¢ AHpekc nT.A. WEBORAMA

Omni-Chanel + Tpurrepsl




... U OTIMMHON Moaenn paboTbl C PUH. AaHHbIMMU

l
Costs

Bce pacxoabl

Revenue

Noxonc

Revenue X

(0X04, C NoNb3oBaTeNei 3a
BHEH

Profit

Yuctaa npmubbine

ARPU=R we/User Acg

ARPU30=Revenue30/MAU

ARPU7=Revenue7/WAU

ARPU1=Revenuel/DAU

CAC=Marketing

+——= Buyers=C1*User AcqQ,

CPAcg=Marketing Costs/User Acq

Marketing Costs ———

Pacxoapl Ha MapKETHHT

— > CPArq, Cost Per Acquisition
CTOMMOCTD NPMEBSEYEHNA NOABS0EITERA

Costs/Buyers — > CAC, Customer Acquisition cost
CTOMMOCTE NPMBSEEHNA MASTALLERD
NOAbI0EATENA

C1 (KoHeepcua)

Hoxsepcus, % nonbaosarenei,

N-1Uara K Nepeomy.

*  OTHOCMTE/NEHAR KOHBEPCHA
OTHOLIEHME N-1UaTa K n-1

x
IKOHBEPCHA B X NOKYNKY, 148 K — 2-7, 3-A W
T NOKYNKE COOTBETCESHHO

User Acquisition (Mons3osatenu) —
YHCAO NPUBNEUEHHBIX MONba0BATENEH

COBEDLIMELIMX TEDEYI0 MOKYTIKY.
+  AGCOMOTHAA KOHEEPCHA OTHOLWEHWE,

KOMMUECTBO NNATALMX

MAU [Monthly Active Users)

YLD YHUKANBHBE OES0BATEAEH, KOTOPDE
AWK B NPUACHEHNE B TEHEHUA MECALA XOTR
Bl pa3

WAL [Weekly Active Users)
YHCAD YHHKANBHED NONES0EATRARH, ROTOPEE
WM B E

MHHHMYM pa3

DAL (Daily Active Users)
YLD YHUKANBHBE: NOES0BATEAEH, KOTOPDE
FFWH B NPHACHERNE B TEYEHUM CYTOH KK

Buyers (Mokynatenu) ——

Costs=Marketing Cost+1sCOGS*Buyers+Fix COGS+Orders

|

First sale COGS [15C0GS)
SONOAHKTENDHDEE PACIAN, KOTOPDIE Mbl
HECEM HI CIMYID NSPEYIC NPOAANY

FiX COGS
TOCTORHHENE MaJEpMIH GHEHECE
[HanpUmE, apeHaa ogwcal
Cost of Good Sold (00GS)

TPRARKH, NQKAZRIERET
EEM ZATRETY, KATORRIE ME| HECEM HA,
BRRASH NRROSHE,

MHHHMYM pa3

nonbaoearenei l
APC, Average Payment Margin={Average Price-COGS)/Average Price
Count (MoBTOpHEIE
TIOKYTIRM)
CpeaHee YACNO NOKYMOK Ha
D/JHOTD NAATAWEro
No/Mb3oBaTena
Orders Margin (Map:HHaNLHOCTE|
APC=Orders/Buyers 0buee KOAMYECTBO MNokazarens nl%uﬁbmu
T NOKYNOK Komnaunn & oDLIER CTONMOCTH
TOBApa MW YCIYTW,
BbipaMEHHbIN
B NPOLIEHTAX,
Average Price=Revenue/Orders
ARPPU ARPPU=APC*Average Price  <——— Average Price (Cpegmii uek)
J0X0/, C NAATALLETD NOALIOBATRNA CpeaHAR LieHa NOKYTIKK B NPHACHKEHUH
T WM CepBmce
“> ARPPU=ARPU/C1
—= ARPU LTV=ARPUX*LT Life-Time Value (LTV)
Jlox0/, € NoNbaoBaTENEH B 8AUHULY TIOKUHEHHAR LLEHHOCTE:
epemeHu (0BbIUHO NO yMONYaHUIo o e ar KAMEHTa, BbiDOp Neprona
3T0 MECA Li (LT) X B‘W
Bpema MUIHM KNHEHTA, CUMTASTCA KaK MokazaTens yaepHaHuA Retention f
(L3 WHTErpan ot ¢yHKUMK Retention ayAMTOPHH HeaenbHbIH, / MecRUHBIA)

Jion0, € NPMBSEYEHAOMS NOALZOBITERA 23 X AHEH
€ NEPE0H CECCHM [HAM MOMEHTA PErHCTRAUMK)



... OTO NO3BOJZISET HAaM UHa4e B3rNSAHYTb
Ha 3 PEKTUBHOCTb MapKeTUHIra B KOMMNaHU
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CoBpemeHHbin CMO
AOJIKEH o6naparthb
60/1bLUMMU KOMMETEHLMAMM
B 06/1aCTM fLAaHHBbIX

U TpaHchopMauum, Yem

B KpeaTuBe Win 6peHAUHre



[ny6éokasa paéoTa
C AAaHHbIMMU
NoO3BONSET
co3paBaTb MHOro-
daKTOpPHbIE
DKOHOMeTP.
Moaenu

2017

2018

2019

ba3oBbI ypOBEHb

TB Tpwnkonop

Performance

CRM

oLV

Digital media

Masthead

TB peknama

LleHa

Po3birpbiw PJl
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| ATpM6yu1)|oH.|-ioe_ MonénuquaHMe

370 aHanm nyTeM I1011b30BaTeJ1$I nepep, KOHBepCI/IeI/I
B cpep.HeM Kamnava CTon0To BapMaHTOB TaKUX nyTeM —

6onee 2 MNH



YTOYHEeHMe BK/1aAa MCTOYHUKOB B NPpOoAaXu

38% 8% 19% 49% 41% 79% 66% 39% 21% 13% 15% 11%

‘ First Touch

. Last Touch

Linear

——— | —— . Attribution model

Media CRM Context



B TOM yncne — oo ypoBHS YaCTOTbl Ha nJiowaakKax

152 815} 1,4% 0.7% 0,4%

- ElllL -
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316

16,8

103 76 63 53 47 42
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be3 orpaHunueHum

be3 orpaHunueHnn

32 6.6 45,2 30.3 191 17% 0.8% 0.7 0,6 0.5 0.,4% 0.4 0.4
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byayuiee, KoTopoe y)Xe HacTynaet

V' lepeceyeHne faHHbIX SKOHOMETPUYECKOrO -
N aTPUBYLIMOHHOIO MOAENNPOBAHMUS «“

V' DopmMupoBaHMeE OHMANH-KaIbKysTOPa en.
NPOAaX AN OTAENbHbIX MPOAYKTOB C «n-
o

neTtanmsaumen pasMelleHny no rnioLaakam
(B T.U. N9 KOHTeKCTa) 1 HanpasneHusm CRM



for watching



