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Knaccunyeckum rormp
B2B-MapKeTUHr

— Y3HaeM, Kakme KoOMMNaHM MoryT — J1MP/NBPOB 13 KOMMaHWUM
KYMTb Haw npoaykT (MHH). MOMeHbLUE 30BEM Ha BEOUMHAPHI,
BbICTaBKW, 3BOHUM UM, NMPUCbI1aeM
— Ecnn MHH KpynHble, Haxoanm crneLoddepb.
B opraHmsauumm J1MNPa 1 paboTtaeM ¢
HUM. Ecnn MMTHH noMeHbLUe, BKToYaeM — [lOoCTOgHHO peknaMnpyem
X B 6a3y 3BOHKOB M PaCChISIOK. Ha 6a3y MHH dyHKUMKM 1 LeHbl

y . B performance.
— J1I'NPa n3 KpynHoOM KOMMNaHM 30BEM

Ha MepPOrpundaTmngd, nposogmM JiIM4HbIE
AeMO MpPoayKTta, 3 BOHMM CIrpOCKHUTDb,
KaK OeJ1a, 4OroBapmBaeMCH O COETIKE.



Korpa ato pa6bortaeT? oumve

Korpa KaTeropuimHble KOHKYPEHTbI
UMeIoT KapAUuHabHble OTINYUSA B NPOAYKTOBOM
npeasoXXeHum, LeHoobpasoBaHUMU

PewleHUe 0 NOKyNnkKe NnpuHUMaeT KOHKpeTHoe
JINMUO N MOXXHO MNOCTyrMnaTtesibHO TapretTmnpoBaTtb
Ha Hero paunoHalsibHble 6eHe¢MTbI MOKYIMNKWU




«Knaccuka» 6onbLue
He paboTaeT

PelweHMe npnHMNMaoT
6-7 yenoBek

«CKpbITble JIBPbI» — He
KOHTaKTUPYIOT C MpogakaMum
HanNPAMYyO, HO MPUMHUMAIOT
pelleHne Ha OCHOBE 3HaHMA
He TOJIbKO MPOAYKTa, HO U
6peHOa

TexHonormyeckmm
Nporpecc yCnoXxHdaeT
BblIOOP

75% KOMMNaHUM TpaTaT
Ha MpuBeYeHMne HOBOIO
KINMeHTa He MeHee

4 MecsLueB

NcTouHmku: LinkedIn / Edelman, rno6anbHoe nccneposarHue Bain cpean 6onee yeM 500 Ko priopaTUBHbIX B2B-nokynatenem

KnmeHT B cpegHeM
NpoxoauT >13 KOHTAKTOB,
N TPaTnUT >20 YacoB Ha
mccnenoBaHUS.

cBepaqa MHpopMaL,nto
B coLCeTAX, OT30BMKAX
N NpodeCcCnoHanbHbIX
coobLlecTBax



PbiHOK OJ1 Poccuu KowTYP

Hu3skue TeMnbl pocTa pblIHKA CMeweHue B cTopoHy UM
4-4.5% o
7 -2, 2%

0 O)xmpaHue 2025 + O/O , o)
npupocTt Ul npupocT KOJI
CerMmeHT™M 2024 2025

MM, wT. +296,5 TbIC. +324.,6 TbIC.

FOJ1, wT. +11,5 TbiC. -70,9 ThbIC.
N, % 58,4% 60,6%
KON, % 41,6% 39,4%

2023 2024 2025



«TONMbKO K/1aCCUKa»
TOPMO3UT POCT BU3HecCa

BonbLUMHCTBO B2B-KOMMaHMM MNO-MpeXXHeMy »XUBYT B TOrUKe «1MObl CEroAHA BaykHee 6bpeHada 3aBTpa».
Ho B yCNOBUAX YCIIOXXHEHMA Bbi6Opa M pOCTa KOHKYPEHLIMIM 3Ta MoAdeb HauyMHaeT AaBaTb cOon.

Mo naHHbIM LinkedIn B2B KOMMYH MKaLMUa 4acTo KoMmaHMM MHBECTUPYIOT
Institute, oNTUManNbHbIN 3BYYMT KaK Habop B 6peHa-CTPOMTENbCTBO
6anaHc MHBeCTULU MW ONd TEXHUMYECKUNX TEPMUNHOB, KaK CTpaTerm4yeckmm
pocTa — 60% 6peHpa, / afpecoBaHHbIX npunoputeT. OCTalibHble
40% akTmBaum4a. Ho «paumoHanbHOMY J1T'P», TepatoT 0o 30%
6t0oyKeTbl YaCTO yXoOaT XOTa peleHmns noTeHUManbHOro pocTa,
B CTOpPOHY performance NPUHUMAIOT B CpeaHeM MOTOMY YTO He
6-10 nogen, dopMUMpYyIOT ByayLLNIA
obpaLlaroLLmMx CMpoc, BbiICTpamBaga
BHMMAHME Ha pa3Hble CUNbHbIN 6peHn
NcTouHMKM: McKinsey, Forbes, acCreKThbl

Sostav, Linkedln B2B Institute




N rnaBHoe — KOMMYHMKaLUNG rOBOPUT
C abCcTpaKTHbIMU BM3HecaMu u «J1IMP,
oTBe4YalLWMMU 33 PYHKLMUIO»,

a He C ntoabMu

KoHTyp



Korpga TexHn4yeckme xapaKTepUCTUKU CPaBHAMUCD,
a Ja/ibHeMLaa KOHKYpeHLUNa MoXXeT MpUBeCTU
pa3Be UYTO K HUKOMY HEHYXXHOMY O3MMUHTY,
peLllaowmMM GaKTopOoM Bbibopa CTaHOBATCS

He oTae/1bHO B34Tble LMNdpPbl, a «BbIOOP CBOUX»




HoBbl BEKTOP:
O6peHpn KaK
ApanBep pocTa

80% B2B-coenok B PO npoxogaTt oHM1lanH
1 BblOoOp BbpeHaa dopMumpyeTcs elé ao
KOHTaKTa. Hy)XHO nocnenoBaTesibHO
BbICTPanBaTb 3TOT 6peHa Yepe3 oxXxBaTHble
KOMMYHMKaLumMn. OgHoro digital
HeOoCTaToO4YHO — 360°-KaMMnaHunKM gatoT
OONbLLIMM BKNA4 B MPOOaXKM: YyCUNMBAIOT
3aNnoMMHAeEMOCTb, MOBbLILLAKOT goBepUme.

PoCccUMMNCKMIM PbIHOK MOCTENEHHO NMepexoanT
K 3TOW MOOENN: BK1a4 awareness BCE yalle
M3MepsaroT Yepes marketing mix model,
brand lift n post-view aHanmTmky,
npeBpallada 6peHa B M3MepsaeMbl gpanBep
pocCTa.

NcTouHMKn: McKinsey, PBK, Nielsen, LinkedIn B2B Institute



KoHTyp

KoMnaHun, ycunmeatroLime
BEpX BOPOHKW, MOJIy4aloT:

— Bonee BbICOKYO KOHBEPCUIO
Ha HUXKHWMX 3Tanax

% CHum»xeHmne CAC
% YCKOPpEeHMe UMKNAa COeNKM

— PoCT 00N PbiHKa Yepes
MOHMMaHMe bpeHaa




KOHTYp CTPOUT HOBbIU
6peHa-MapKEeTUHI

MpooBUraeM CubHbI CTpounM OxBaTHble
OpeHa obLien KOMMYHMKaLLUU
2KOCUCTEMDbI LMD POBbLIX B cTpaTtermm 360.
MNpPoaOyKTOB Ana bmsHeca

KoHTyp.

Pa3BMBaeM MpoayKToBble cy66peHabl, KaXObl M3 KOTOPbIX
ONMNLETBOPSAET Hallly SKCMepTn3y B onpeneneHHon obnactum
TEXHOMOIMYECKUX peLleHUn .




Ka pnM HaJibHbIE BpeHa-MapKeTUHr Ouanoka Mbl Havanm

Pa3BMBaATb B TOT MOMEHT, KOI'da CTaJ10 4CHO, 4UTO

n e pe Me H bl: NpPnpPacTaTb NPOOYKT CMOXET rNnpemmyLecrBeHHO

3a cHeT MaJ1ioro n cpeaHero 6M3Heca, npem 21TOM

KO HTyp.ﬂ.MaHOK ONna 3TOW ayaMTOp UM HE CIMNLLIKOM MOHATHA

LeHHOoCTb 30, a mnoToMYy ANng HUX
paUnOHaNibHble apryMeHTbl (LeHa, 4on. PyHKLUNN)

HEe LEeHHDbI.

CepBUC 21TIEKTPOHHOIO
OOKYMeHToobopoTa.
KpynHenLwmm n caMbii
MaCcCoOBbIM cepBUMC KoHTYypa




KoMMyHUKauua mapgoka «4O»

KonTyp [Inapok oy
O6MmeHunBanTechb ObmeHunBanTech
NOKYMEHTaMu 3NEeKTPOHHbIMU
npsmo n3 1C OOKYMEHTamMu

Mecsauy — 6ecnnartHo

UCXoAALMX BXOASLLUNX

PEK/IAMA, 16+ 40 o YD «CX5 KOHTYPs, OfPH 1026605606620.620144,
EKATEPHHBYPLY/LHAPQAHOW BOMM.CTR 19A. NOMPOBHYIE YCNOBMA
HADIADOCRU

Hogbiil BXOAAWWIA AOKYMEHT
ynga

= Cuer-dpakrypa

S AKT BainonseMH pabor

Koutyp [lnapok

Y3HaBanTe 0 HOBbIX
OOKYMEHTAaxX 3a CEKyHAY




C KaKUMU uensamMum Mbl LLUNMn
B O6HOB/IeHMEe KOMMYHUKaL N




baHHepbI
% ’l{éuxyp\\%l l‘ /4 KonTyp uanok

}J.oumo B uquem vae / Jowno B nyywem Buge.
. DNEeKTPOHHOM ONEeKTPOHHOM
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CTpaTerma KOMMyHuUKaumnmn-360

MegounmnHaa peknamMHasa KaMnaHua NHPNIoeHC-MapKEeTUHIr

CneynpoeKT C KpeaTUBHOM PasmMeLwweHua B UHPOPMALMOHHbIX
Hapy>XHOU peKaMou pecypcax aBUaKOMMaHUM




KoHTtyp [Anapok




KoHTyp

CneunpoekKT

Kontyp [lnapox

MNepexonute Ha QOKYMEHTb!
B fly4LEeM BUAE. INEKTPOHHOM

; :




L

ABUAaKOMMaHI

T A



NTorm pekKnamMHOU KaMMnaHUu




CucteMHagqa paboTa

Hag NnpoaBUM»XeHMeM bpeHpa

B B2B BnmaeT Ha 6m3Hec-pe3ybTaT,

a OXBAaTHble MHCTPYMEHTbl BHOCAT
Ba)XHbIX BKNad B 9PpPEKTUBHOCTb BCEU
MapKEeTUHIOBOW CTpaTeErmm




foBOpUTE C NpeacTaBUTENaMU
Ob13Heca Ha NOHATHOM UM fA3blKe
1 B MPUBbIYHbIX TOYKAX KOHTaKTa —
KaK C NIoAbMM, a HE KaK
C OBU3HEeC-OYHKLMAMMN



Cnacunbo

EcTb Bonpochi? [laBanTe o6cyaum

AHacTacusa MeueH

3aMecTUTeNnb ANPEKTOPA
MO MapKeTUHry no pabote
Cc 6bpeHgaMM 1 OXBaTHOWM peKnaMom

KoHTyp
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