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B2C 0OCTUIHET ML b
$5,5 Tp/H K 2027



TeMnbl poCTa:
no gaHHbIM Nasdaqg

B2B-ecommerce pacTeTr
Ha ~18 % B roa,

(BZC—Ha ~16 % )

NMo6GanbHble TPpEeHADb]




[1pOrHoO3:
B 6nvyxamwime

roaobl B2B
oyaeT pactu
BOBOe 6bicTpee
B2C

NMo6GanbHble TPpEeHADb]



KniouyeBble npuMepbl B

MOoKa3alin noTeHunarn OHJ'Ial;IH-I'IpO,EI,a)K MeXay KOMMaHUNAM!

. amazon
~—

Alibaba.com (KuTtamn) Amazon Business (CLUA)

KpynHeuLas >6 M/TH KOPMOpaTUBHbIX

B2B-nnatdpopmMa B Mupe KNMeHTOB, BKktovasa 80 %
Fortune 500

NMo6GanbHble TpeHAb]



TeHAeHUUM

M NMPOrHo3bl

B Poccum
-

R e Wesessed

B Poccnn B2B-cerMmeHT YrKke B 3TOM rofy KaxkObln TPETUMN
HaMHoOro KpynHee B2C KOHTPAaKT 3aKJlloYaeTcs OHJTauH

M pacTeT 6bicTpee B2C unu vyepes Mr
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[MokynaTtenu »xayT B2C-ypoBH4A
yao6CTBa U NnepcoHanm3saumm B B2B



TeHJ.'I.EH UMM CnpocC Ha BCTPOEHHbIE MHCTPYMEHTb B

PUMHAHCNPOBAHMSA — PAKTOPUHT,

M NPOrHO3bl KpeauToBaHUe, CTPaxoBaHUe
B POCC““ Ha nnatdopmMax.

KoMMaHMM y4aTca BHEOPATb rTMoKmne
MNaTeX: OTCPOYKU, KpeaAUTHbIe
NNMUTbI, aBToMaTusauuio 340

| >3 Ana Tex,
BI/I KTO co3paeT




OCHOBHble ApanBepbl:

- obuwada umndppoBm3aLms
nocne naHaoeMmm

2 MNH OPUrMHaNbHbIX
TOBapOB C rapaHTuei
Yl

- YCUNEeHMe rocyaapCTBEHHOIO
perynmpoBaHua

- uMnopTosamelleHme MO

- Hebo/IbLUMM MOoCTaBLLMKAM
CTOXKHO BOMTW B OH1aMH MN3-3a
MHBeCTUUNWN B IT N NOTNCTUKY
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MapkeTUHr B B2B ﬁ

e-comerce ¥ «reHepauuva nmaoB»
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e-comerce # «reHepauua nmaoB»

3TO CUCTEMa yrnpaB/ieHnd
KITMEHTCKUM OMbITOM
N OTHOLUEHUNAMMU

C MHOXeCTBOM J1MuU,
NMEMHNMa WX peLlleHN4A




CX-first

cepBUC Ha ypoBHe B2C:

75% B2B-nokynaTtenen cumntatoT
yOOO6CTBO Ba)XHEE LEHHI.
MHuBecTupyuTte B UX




OMHUKaAHANBbHOCTD

U NPaBUJIO TPETEN

BeclloBHbIU
OlblT BeE34¢E NoanucaHo




NMepcoHanM3sauma

data-driven
KOMMYHMKaLLIMM
M NPeANIoOXKeHMS




KOHTEeHT
M BKCNEePTHOCTb

KEeWCbI, KalTbKyaTOPbI,
BeObMHapbl, 610rm

9
CeBepcranb
[MTonmMep: CeBepcTarlb —
obyyatoLmMe OHNAMH-KYPChbI
0149 NapTHEPOB

ToBapbl
cenuac



KaCTOMHble
npenioXXeHund
049 K4deBblX
KIMNEeHTOB

ABM-MapKeTMHr



ABTOMaTM3aumsa / Al

MPOrHO3nNpoBaHUME Crnpoca, peKoMeHaauunm, 4at-
60Tbl, AMHAMMNYyecKoe LI,eHOO6pa3OBaHMe




JT1OAANbHOCTDb

[TporpaMMbl NOANTbHOCTMU:
CKUAOKW, BOHYCbI, OTCPOYKM
NaTeXeW, SKCKII3UBHbIE
CcepBUCbl 419 NOCTOAHHbIX) U
ML-pekoMeHaaumim B B2B -
HOBbIVN TPEH[

Mpumep: Alibaba BHegpumna
PaAKTOPUHI U CTpaxoBaHUE -
POCT NMOBTOPHbIX 3aKa30B



AdoBepue m
penyraumus

B B2B pelieHnda
NPUHMMAKOT 3-5 YyenoBeK
- BAXXHbl KEWNCbI, OT3bIBbI,
NyOINMYHOCTb +
POCCUNCKUIM KOHTEKCT U
POJIb JIMYHbIX CBA3EW



Moaenb MapkeTuHra B B2B e-commerce

1 Cx-first 2 OMHMKaHaNbHOCTb 3 MepcoHanmsaums

4 KOHTEHT 1 3KCNepPTHOCTb 5 ABM-MapKeTUHIr 6 ABToMaTum3aums / Al

7 oBepue n penyrtauma
JloanbHOCTb 8 A P penyTau
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HOBbI€ NPaBMUJIa Urpbl




B2B e-commerce ¢oopMMpyeT B

HOBbI€ NPaBMUJIa Urpbl

B yCcnoBuMsaX 6bICTPO MEHAOLLLErOCH PbIHKA NMaepamMm
CTaHYT Te, KTO NpeayragaeT 1 peanmsyeT NoTpebHOCTU
B2B-knmneHTOB B UMdppoBOU cpeae




FfoTOoBbI /1M Bbl
BbiB€CTM CBOIO
B2B-KoOMnNaHMIO
Ha ypoBeHb «B2C-
yao6cTBa»

N MCMONb30BaTb 1 %
BCE BO3MOXHOCTU 1 %
LMPPOBOM 3MOXU? i
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NMoaenucb o6paTHOM

CBS13blO!
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AHacTtacus MeaBepeBa C ‘_;‘:{Fh

BpeHa-onpektop BceNHCTpYMeEHTbI.py @MEDVEDEVA REKLA
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