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PbILAPCKASA CTPATEINAS:

KAK LLEAPOCTb MEHSAET MPABAAA UI'PhI
N CTAHOBUTCSH POCTOM MNMPOAAX



MAPAAOKC MAPKETUHT A:

KOK OAbTRYM3M MPUBOANT K MPOUObLIAU

LLUEAPOCTb # noAQpKn, CKUAKU
(AEHEXHbIN 9KBMBAAEHT)

LLEAPOCTDb = VALUE-ADDED MARKETING

CTPATEMNA LEHHOCTA
CBEPX HOPMbI




P A3BOPOT TPEH AA noTpedbutenb NepecTan NPUHMMOTb HENTPOAbHBIE BPEHADI.

OH TpebyeT CMbICAQ,
NPO3PAYHOCTU

o .
86 /o MoTPEbUTEAEN CUUTAIOT AYTEHTUYHOCTb
BOXKHENLLMM DAKTOPOM Mpw Bbibope bpeHaa™

o o
8] /O I'IOTpe6l/ITe/\el/l 3AABAAKOT, HTO MM BAXHO,

4YTOObI BPEHAbI ObIAM MPO3PAYHbI B OTHOLLEHNMN
CBOUX MPOAYKTOB, MOAUTVK U AOXKE OLLNOOK™*

o .
76 /o Gen Z NoKynatoT y 6peHAOB C MUCCUEN U
LlEeHHOCTAMMN ™ **

94°/o notpebutenen, ckopee BCcero, OyAyT

AOSIAbHbI K OpEHAY, KOTOPbLIV MPEAAArAET NMOAHYIO
MPO3PAYHOCTE™ ™

*Stackla, ot4eT 06 ayTeHTMYHOCTM BpeHAOoB, 2023. ** Edelman Trust Barometer, 2024. ***Energy&Matler, march 2025. **** Label Insight? 2025

SMOLIMIOHOABHOW CB$3U, YECTHOCTU U

YErO XAET MOTPEBUTEAb

*  MOHUMOHWN UCTVHHBIX MOTPEOHOCTEN

* HEMATEPWAAbHbIE LLEHHOCTU,
SMOLIMIOHOABHOS CBSA3b

* TAYDOKME CMbICADI

« He3yCAOBHOS YECTHOCTb

¢ BpPEeHA — KOK MCTOYHMK OMbITA

s AOBepue




NOYEMY CMbICAbI CTAHOBATCA BAXHDbI
B DMNOXY TEXHOAOI'MN, CKOPOCTU U ULNDPbI

o
«Mbl NPOCTO HACTOAbBKO MPUBBLIKAU K HEMY, KAK 50 /0 MOKYMNOK OOYCAOBAEHDI
OYyATO BUAEAU €r0 HEMHOTO AOAbLUE, U, YECTHO SMOUMOHOALHBIM BPEHAMHIOM
roBopsi, HEMHOro YCTAOAU OT Hero»

- MPEeACTABUTEAN TTOKOAEHNA /0O NnepeHACbLILLEHHOM,

HEePEAEBOHTHOM AW HEAOCTOBEPHOM MAPKETUHTE. O I\OCO¢V|9| slow life

NAEHTUDUNLMPYIOT €ro KOK HEECTECTBEHHbIN.
MNPOAOAXAET PA3BMBATLCH

nccnepoBaHmne DCDX, 2024
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DKOHOMUYECKNE LIMKADI

KOHAPATbEeBCKUE LUKADI
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DJ Nadija Levi,
DANCE,
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CocpeAoTo4YbTECH HA YeAoBeKke

AenpApa MAKKAOCKN, MpodeCccop 3KOHOMUKU 1 MCTOPU
ABTOP TEPMUHA «T'YMOHOMMKO» — SKOHOMUKAO C YHEAOBEYECKNM AVLIOM

«/13y4eHmne aKOHOMUKM CTOAO CAULLKOM
AOCTPAKTHLIM 11 MOTEMOTUNYECKUM.
HeobxoAMMO yAensiTb OOAbLLE BHUMOHUS
MOHUMOHWMIO PEAAbHBIX UCTOPUIA O TOM, KAK
AOAUN AENCTBYIOT B 9KOHOMUKE, O TAKXE
MOHUMOHWMIO MOPOAbHBIX ABVXXYLLMX CUA B
obLlecTse»




SMOLN KAK AKTUB
SMOUNOHAABHBLIN BPEHAMHT

« TAYBUHA MHCAUTOB
PYyHAOMEHT CTpaTer1 "CeBepx HOPMbI'.

« AATEHTHbIE NOTPEBHOCTU
BbISBAEHMNE CKPbITbIX MOTUBOB, XEACQHU U
CTPOXOB MOTPEDUTEAS.

« KOIrHUTMBHAA CETMEHTALLUA
MCMOAb30BAHME METOAOB
MNCUXOrPAPUNYHECKOro NPOPUAMPOBAHUSA

>X2

POCT 9PPEKTMBHOCTM KOMMYHUKALLNN
MPW MCMOAB3OBAHUN AN3ANH-
MbILUAEHNSA™

40 %
O FOTOBbI NMAQTUTL DOAbLLLE 30
SMMNATUIO, A HE CKMAKN™®

*NielsenlQ, 2024-2025. ** vc.ru



CUSTOMER EDUCATION
AO MOKYIMKU

6peH,A,bI, KOTOPbIE XOTAT BbIASNATLCA B 2025 roAyYy, AONXHbI NMPEeBOCXOANTb OXNAAHUNA,
obecneymBas LEHHOCTb, MOHUMOHME U rnpenMmvyecCTBa ele AO NnepBoro wara

KAMEHTA B CTOPOHY MNMOKYTKA

UcnbiTaTb NPOAYKT B KOHTEKCTE COOCTBEHHOM
YXU3HEHHOU CUTyauuu

Y10b6bI BbITb KOHKYPEHTOCNOCOOHBbIMU, BDPEHADI
AOAXHbI BbIXOAUTb 30 PAMKUN OXUAOEMOrO
KAMEHTAOMU — MPEAAAras LEHHOCTb, OMbIT U
NPEeVMYLLECTBA eLLe AO MOMEHTA MOKYMKU

86 o/o MOKYMNATEAEN TOTOBbI

NAQTUTb OOAbLLE 30
MPEBOCXOAHbBI KAMEHTCKNW
onbIT*

*Pesynbtar onpoca CEl, Forbes




MYTb K AOBEPUIO

dopMUpoBAHME MPUBBLIYKU
3HOKOMCTBO HQA YPOBHE OLLYLLEHN

CHmxeHune 6apbepos AoBepus
NepPCOHAAMBNPOBAHHOE B3AMMOAENCTBNE
CHMMQOET COMPOTUBAEHME

Mpo3pavyHoCTb OpeHAd
MOBbLILLAET AOBEPUE 1N AOAABHOCTb. VICKAIOYOEeT
MOAUTUKY OTMEHDI

AABoOKALMNS OpeHAQ
AOBOAbHbIE KAVMEHTbl CTAHOBATCS 3OLLTHUKOMM
bpeHAQ.

+28%

BEPOATHOCTb MOKYMKN™

+37%

YPOBEHb YAOBASTBOPEHHOCTA®

*Journal of Advanced Marketing Strategies, 2025



CUSTOMER EXPERIENCE
AO MOKYIKU

OPEHAbI, PEAAMIYIOLLME CTPATENMN «MPEABAPUTEABHOTO
OMbITO», AEMOHCTPUPYIOT

POCT KOHBEpPCUM HA 35% 800/0 KOMMGHMIA

NMoBbILLEHNE YPOBHS AoBepus HA 42%. OPMEHTMPOBAHHBIX HA CX,

AOOUANCH POCTA BbIPYYKM

4YTO CYLLECTBEHHO MPEBOCXOAMT MOKA3ATEAU
TPAAMLMOHHBIX MOAEAEN MPOACX”™

*AHaAUTMYecKn LeHTp MarketMind, 2024. **Journal of Advanced Marketing Strategies, 2025



NPUMEPDI
HA KEMCAX



Kak npoAaBATb MOMOHES TEM, KTO €70 HE eCT?

|




CbITHO,
BKYCHO,
ArnneTuTHoO

1N MPU STOM MOAE3HO




&2

rovoe

ECTb none3Hoe
BKYCHO?




Ectb

nonesHoe
BKYCHO?

Ada, TaKk MOXXHO!

Ad, TOK MOXXHO!

roTos

Nerko ¢ NUYHbBIM

Pyn-acCUCTEHTOM

MNepexoamn B yar-6or!




v
rotosW'

ECTb BKYCHO U NOJIe3HO?
Aa, TaKk MOXXHO.

PeuenTbl Ansa Te6s
B yaT-6oTe

v
rotosw'

XXuTb CO BKYyCOM
M NATaATbLCA C NONbL30N?

Aa, Tak MOXXHO!

PeuenTtbl gns Tebs
B yar-6ore

v
rotos¥'

bbiTek Ha NN n ecTh
TO, UTO NWHNLWLIL?

Aa, TaKk MOXXHo!

PeuenTtsbl gns Tebs
B yar-6ore




DepepansHoe 1B + OLV. Knaccundeckas LIA

AHTAOrOHUCTbI MOMOHES3A

OLV (KTO He BMAEA Tpadprkosas PK
deAEePAABHO) (QHMMALUMF, CTATUKA)

Tpapukosas PK

(QHMMAUMS, CTATUKA) Influence

Yar-60oT1 VK
+ renMmnMpuKaLmns

PUSH
yaTt-60T1 VK




3aneueHHble 6enbie
. rpmbei c petomn
M v puHkamu

AoctaTtouHo
NW NONE3HbIX XXUPOB
B Bawem pauvoHes

A

Byprep-noprobenno

C KapamenuioBaHHbIMm A | g’y%aar&?cxuﬁ
nyxkom AT RN, c wadpaHom

— NONEINO
# DATaxMOXHOGmno
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Seene

2

e

Kpeserkmn _
B KOKOCOBOM
nasuposxe

Bxycwoe — noneiwo
# AATaxMOXHOGMn0

Yar-60t1 BK (pyA-QCCUCTEHT)
KOHTEHTOM AOKQ3bIBAEM MbICAb
«BKycHO€e — NoAe3HO»

e TEeCT Mo TVNy NMUTAHUS

*  VMHAMBUAYOABHOS NOADOPKO MEHIO

¢ BUOAMOTEKA HETPUBUAABHbIX
PeuenToB

*  AQUPXAKN, PYATOEHADI

* RITB - paspywaem Mme 0 MANoHe3e

TN
Saf N e
ADINDEX.




DepepansHoe 1B + OLV. Knaccundeckas LIA

AHTArOHMCTbI MAOMOHES3A

OLV (KTO He BMAEA Tpapumkosasa PK
beAEPANBHO) (QHMMAUMg, CTATUKA)

176 %

Tpapukosasa PK Influence
(QHMMALLS, CTATVKQ) YHUKAABHbBIE MOAL30OBATEAN

B YyaT-O0TE

Yar-60T1 VK
+ reMmnpurKkaLns

PUSH
yaTt-60t1 VK




Premium roCTMHMYHbIM KOMMAEKC B Cy3AQAE,

3aAQ4Q:

*  AOCTPOUTL B 0pPAamH digital m media
MNPOABMXEHME;

« AMPPEPEHUMPOBATLCSH OT KOHKYPEHTOB,
MNPVBAEYb MAATEXECNOCODOHYIO NMYDAMKY,
KOTOpas AKOUT nyTeluecTsms no Poccum

Bbibop KaHAAQ: OPDAANH
SKCKAKO3MBHbBIE MEPOMPUATUSA PA3HBIX TEMATUK

Kak TPOQHCANPOBATH SMOLIMOHAABHbBIN
OpeHAUHr?

HOTEI

PUSHKARSKAYA
SLOBODA




TECTAPAUB «YCAYD»

HOTEI

PUSHKARSKAYA

SLOBODA




SMOLUMOHAABHbIN BPEHAUHT + CX
SOPEKTUBHOCTb

Sold out

B CE30HbI
(MWH. 30 3

MeCSALQ) 5 BB

Ha 25-40%

MOBbILUEHNE
3Arpy3ku B HU3KME
CE30Hbl

HOTEI ®) °
PUSHKARSKAYA
SLOBODA



MATPULIA KPl 3SMOLMOHAOABLHOIO BpPeHAUHra

S1AN MAPKEeTUHra

SMouuMoHAAbHbIe KPI

MeTtoA nsmMepeHus

UHCTPYMEHTHI /

HasHa4yeHue
UHCcauTbl n SOoE (Share of COoLCAYLLOHWME, Brandwatch,
cTparerus Emotion) AQHAAM3 OT3bIBOB YouScan, Kribrum
KoMMyHuKkauum Emotional Response A/B TecThl, OLueHKa peakunn,
Rate BOBAEYEHHOCTb coumeAna
BoBAeyeHuUue [1TOAB3OBATEABCKUI #OpeHA_B_XM3HW,
UGC Rate PERA_B_
KOHTEHT KOHKYPCbI
2MNAaTtmsa u Brand Love Index + [OTOBHOCTb
CX-onpochl
AOSIABHOCTb NPS PEKOMEHAOBATH
NMoBTOPHbIE NOKYMNKKU | EmMotional Retention
P Y Rate TpaH3akumm, RFM CRM, RFM aHaAmn3

AABOKAUUS

Advocacy Content
Volume

YNOMUHAOHUS

OT3bIBbI, COLICETU




MATPULA KPI

KOTEeropus ObITOBOM XMW

3tan / UeAb

SMoumoHaAbHble KPI

Kak nsMepsatb

NMpuMeHeHue

@ YcraHoBAeHMne
AOBEpUS

Brand Empathy Score

«DTOT OpPEeHA
30060TUTCH O MOEeW
cembe» (0Onpoc)

CX-onpochkl, pOKyC
HO CEMbU, POAUTENEN

(=) KoMMyHUKAUMS

Emotional Response

% PeaKLM HA
CTOPUTEAAVHT:

A/B TeCT poAnKOB U

MOAb3d + 3MOLUUU Rate CcLLeHOpVEB
«KaK 9 3aWmMTUAQ AOM»
PekomeHaAQLNU + MOHUTOPWHT
NPS + Brand Love P
O ANosIAbHOCTb Index BOCNPUATME 3AMNAXd, | MOBTOPHLIX MOKYMOK B
AN3ANHA, MUCCUMA pertenne

« dddeKT

«4YUCTOro AomMa»

SoE (Share of
Emotion)

AHOAM3 OT3bIBOB;
«yKOT», «CMOKONCTBNEY

OT13bIBbI ¢ Ozon, WB,
AHaekc.MapkeT

NMocT-KaAMnNaHus

L/

ECR (aMOUMOHOABHOS
KOHBEepCUS)

PA3HMLIA NPOAQXK
AO/MOCAE aMOoL,
KpEeaTBOB

CpaBHeHME
performance
KAMMOHUI




MATPULA KPI

CPEACTBA AN CTUIDKU

3tan / UeAb

SMoumoHaAbHble KPI

Kak nsmepsrb

NpuMmeHeHUue

© DMOLMOHOABHBI

Bocnpuatne: «HexHo,

Dokyc-rpynnbl C

UHCAUT Brand Vitality Index 6e30MacHo, ceMbiAMU, MOAOALIMU

30H60TAMBO» MOMOMY
AccoumatnsHoe OT3bIBbI: «OPOMAT KOK

AHOAN3 OT3bIBOB U
BOCnpusaTne ERR + Sensory Recall N3 ASTCTBOY,
coumMeAna

«CBEXECTb

@ CBa3b C «5 Obl PACCTPOUAACH,

AOMALWHUM TErNnAOM

Brand Love Index

ecAn Obl BpeHA

BKAIOUNTE B OMPOCHI

no SKU
ncyea»
<® OpraHuka u KOHKYpPChI U
H#CTMPAKO_C_AOOOBbLIO,
aABOKAUMS UGC Rate YEeAAEHAXN B
#MATKO_KAK_MAMA
couceTtax
2! [TOBTOPHbIE , , [MToOMBA3AHHOCTDL K
K KU P Emotional Retention p6 SHAY MOV RFM-aHaAm3, CRM-
Y Rate P y P CUCTEMDI

BO3BPATE




«/\IOAN HE roBopSAT O OPEeHAAX, OHU roBOPAT 0O orbiTe»

Dokyc BOAbLLE HE COCPEAOTOUYEH NCKAIOUYUTEABHO HA MPOAYKTOX U YCAYTOX.
Peyb MaeT 0 CO3AAHUM LLEAOCTHOTO OrbITa BpeHAQ, KOTOPbLIN HOXOAUT OTKAMK
y notpeburenein Ha AMMHOM W SMOLIMIOHOABHOM YPOBHE

Co3A0HME CMBICAOB MPEeBOCXOAS OXXMACOHUS

Ycnex ctpountcs HO YMEHUU MapKeTnHrosble
BpeHAd roBOPUTL C KOMMYHUKALMM GOPMUPYIOT
ayAUTopuen. bpeHA 00pPAa3, NMPEBOCXOASALLMN

CTAHOBUTCH MCTOYHUNKOM OXUACOHUA N CO3AQKOLLN
HEeMATEePUAAbHOM LLEHHOCTU U OLLYLLEeHME «DOoAbLLE, YeM
CO3AQTEAEM CMbICAOB NPOCTO TOBAPY. Ry




CTYNUHCKUMK
XUMHUYECKUI
3ABOJ1

MEXAY HAMW
XUMUA !

HR-otaeA
AQO «CTyNMUHCKUNIN XUMNHYECKNIN 30BOAN

Aapba MuleHKoBdA

PYyKOBOAUNTEAL MAPKETUHIOBbIX
KOMMYHUKALI

AO «CTYNMNHCKNN XUMNYECKNIA 30BOAY
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