KOHTEHT B
Retail media

Kak ncnosnb30BaTb dHAJIMTUKY OJid co3aaHudA
Hernndiowero KOHTeHTa B peJieBaHTHOM
KaHane Retail Media

OMuTtpuia JlapuH

LOnpekTop no Tpeng-mMapkeTUHry
Okkam

OKKAM
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Traffic Ne1 » cpean KOMNNeKCHbIX
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OKS Labs B To0n-10 /2 KOHCANTUHIOBbLIX
KOMMaHUn

Easy Commerce B T00-32
AyYLLMX KOMNaHuin no padoTte
C Mapketnsiencamm

MNobeautenu

R

IMTERNATIGNAL FESTIVAL OF CHEATIVIT,

white ¢ e
square

Meguna

Tpeng=mapKeTUHr

N KOMMYHUKaLUN

KoHBepTMpyeM noTeHLMarnbsHyo
ayamTopuio B NOSAMbHBIX MOKynaTenei,
KOTOpble NPUHOCHT NPUGLINb U OCTaTCs C
6peHaoM Hagonro

mMera® IKsS oom traffic

Kpeatus

Yepes KpeaTUBHY OCO3HAHHOCTb
ycunmeaem adeKTUBHOCTb
KOMMYyHUWKauun 6peHga B megua
N HOH-MeJma-KaHanax

OKKAIVI CREATIVE

E-Commerce

lMomoraem CTpoWTb MPOCTYIO, MOHATHYO U
MaKCUMarnbHO 3pEKTUBHYIO

paboTy c mapkeTnnencamm

W OHNanH-puTennepamm

easy(commerce)

TexHonornyecknii naptHep Okkam

OKKAII

rpynna KOMMaHun

KoHcanTuHr

MpepocTaBnsiem npogeccuoHanbHble
pelleHns anst 6usHeca — OT ynpaBneHYeCKoro

Mposoanv(360-aHanu3 6peHAcB

1 KaTeropun B KaMEHHOW PO3HULIE,
aKkTMBMpYEeM SPMEKTUBHBIN MUKC
WHBEHTaps pUTenn-veama

OKKAIVI TRADE MARKETING

YcTon4ymeoe
pasBuTne

Momoraem 6peHgam n HKO
[enaTtb Ka4eCTBEHHbIE NPOEKTbI B
obnacT ycTon4MBOro passuTus

X Better

MarTech

BHeapsieM MapKeTUHroBble TEXHOMOMMM
B Baluu BM3Hec-npoLecchl. A eLle
pa3pabatbiBaeM cobcTBeHHbIe I T-
NpoAayKTbl ANs aBToMaTn3auum
MeauannaHMpoBaHUs, 3aKynok

N OTYETHOCTU MO PeKnaMHbIM
KamnaHusiM

KOHCYINbTUPOBaHNA N (byHKLlI/IOHaJ'IbHI:IX

CTpaTeFI/IIZ A0 KopnopaTuBHbIX

dvHaHcoB 1 M&A

OKS LABS

by OKKAM

OKIKAIVI MARTECH
X1Suite

by OKKAM


https://www.sostav.ru/ratings/mediarating2024
https://www.sostav.ru/ratings/mediarating2024
https://ratingruneta.ru/digital-agencies/russia/
https://raex-rr.com/b2b/consulting/appraisal_consulting/2024/
https://ratingruneta.ru/marketplaces/

Putenn-megna — rnodanbHbin TpeHA
co cpegHUM pocToM B 17% v poneun 20%

394 500

- Pacxopbl Ha peknamy, mnpg USD ($) 2028 CAGR

Mownck U

Bupeo B couceTsx °

L (ON )

TpaguuuoHHoe TB ? 51

q 8
et

7
CouceTun - Non-Video

(6]
N

Open Web Display - Video °

(i.e. programmatic)

o

Open Web Display - Non-Video °

(i.e. programmatic)

-
»

Paguno

Mpecca 10
Opyrvue pucnnen 4 12
(e.g. Open Web direct advertising)

OOH &

Digital OOH 2

OKIKAIVI ACTIVATE CONSULTING TECHNOLOGY & MEDIA OUTLOOK 2025, www.activate.com
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OXKnpaeMblii pocT pbiHKa oo $108
Mnpo k2025 roay.

Ilnpepbl: Amazon, Walmart, Instacart,
Alibaba.

Al, nepcoHannsauus
N OMHUKaHanbHOCTb — KNO4YEBbIE
apanBepsbl pocTa.

N

Lindppbl HE CYMMUPYIOTCS U3-3a OKPYrIEeHUS.

Peknama BHe goma.

3. BkntovaeT apupHoe 1 kabenbHoe TenesnaeHne. He BknoyaeT
unppoBoOE TENEBUAEHVE.

4. BkoHaeT JONONHUTENbHYIO pekriaMmy B OTKPbITOM IHTEpHETE N B
OropoXeHHOM cafy, NPUOBPETEHHYIO HanPsAMYo. BKkovasa npsimble
pacxobl Ha MOTOKOBOE BELLLaHNe C NOAAEPXKKON peknambl.

5. BkoYaeT undpoBoe ayamno (Hanpumep, AMHaMUYECKN BCTaBNSEMYIO
peknamy noaKkacToB).

6. Bknto4aeT pacxopbl Ha MOTOKOBOE BELL@HWE C NOAAEPXKKON peKknambl.

7. Bkno4aeT [oxoabl 0T YouTube, He CBA3aHHbIE C BUAEOPEKTAaMON.

8 Bknto4aeT oxoabl OT PO3HUYHOM TOProBv Ha canTe, 3a ero
npegenamun u B marasmHax.

9. BkritovaeT goxoAbl OT BUaeopeknamsl Ha YouTube.

10.  VcknodaeTesi moucKoBas peknama, npuobpeTeHHas Yepes Po3HUYHbIe

Megua-ceTn Unn ces3aHHas ¢ NoncKoBbIMM CBOAKaMu Ha 6ase

WNCKYCCTBEHHOMO MHTENNEKTA U YaT-60TaMm (Hanpumep, ChatGPT).

N



B4yepa — HOBbIU U NEPCNEKTUBHbIN, CErogHA — caMbil OO bEMHbIN

Poccuincknim pbiIHok RM pactet B 4

B 2025 roaoy oxungaemblin o6em 800

pa3a 6bicTpee, HeM MUPOBON Mmnpg, pyo.

mTB mPaono pgllpecca g OOH Digital RM

RM

A%
Digital e
52.7%

TeneBngeHne
51.7%

2001 2004 2007 2010 2013 2016 2019 2022 2025

OKIKAIV Vcrounnkm: mogens peknamHoro peirka LIMAKI anst OKKAM (2001-2028) ot 2023 roaa; Ha ocHose
AaHHbIXx AKAP, nporHo3oB MUH3KOHOMUWKW, NiaHOB TOProBbIX ceTewn

OcHoBHble nnowanky eHeapsoT Al
M HOBblE peKslaMHble ¢opmMaThbl
(DOOH, digital signage)

MpoLEHT peCcnoHAEHTOB, BbIGPaBLLKMX TOM-3 KaHana C BbICOKOM OKYNaeMOCTbHO

nHBecTnUuii, ROAS, %

On-site peknama Ha canTe
On-site Bugeopekiama
Off-site Hapy>kHas peknama
MnaTHble coumanbHbIE CETU
Off-site Bugeopeknama

Peknama B instore

CroHcupyeMble NPOayKThl Ha canTe /...

Email

TB (connected TV)
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37%

37%
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29%

25%
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5%

19%

17%

7%

10%

5%

7%



Putenn-megna s3HauYnNTENbHO Pa3HUTCH MO CETAM U ObICTPO MEHSAETCSH
C nosiBsIeHUMEM HOBbIX KaHa/10B B3aMMOOAEUCTBUSA C notTpeéurtenem

JINCTOBKM Y KACCUPOB PamKa-BbIAeNMTeNb | ED-aucnnen PasmelleHve Ha

LLlenpToKep BpeHaMpoBaHHas CToiika Tonnep Hap Kaccoii ~ BYAEO Hakaccax TDAHCTIODTE
SKPaHbl Haf Kaccamm Ctopuc camoo6enyxuBaHusa (KCO) P P
BpeHaMpoBaHne KOP3WH 1 Tenexek 3KpaHbl B 30He DPOB LLengponn Pa3MellieHne y NNaTexHOro TepMuHana  MWHM-6aHHepbl MOA raBHOw
= HAexopauus OMI Kapycesbto
asMeLLEeHMe B PyGpUKax B MPUMOXEHUN _
KapmaH ansa nMcToBokK CRM-pacchbiku: email-pacchinkuy, MoHeTHUUa BpeHp-anBalrinep

push B npunoxeHuun, cMmc, Viber
BTL-akTuBaumu (Oderyctauum, CEMMINHT, KPOCC-Oeryctaumuy,

Mpancyekep n ANCTINEN  \oEuILHOE NPOMO, KOHCY/IbTaLMK, MOSAPOK 3a MOKYMKY)
nokynatens
LendcTonnepsbl BaHHep B KaTeropuu/nogkarteropumm

@H@UTAL HN@T@RE Tonnep B XO0NoaunNbHy
OOHHETY
Ayauoponmk HanosnbHbI CTUKEP

MeyaTHbIe XypHanbl MepcoHanbHoe NpensioXXeHne B NMPUITOXEHUN
PasgennTtenb NOKynokK

Cronnep

NMnpykeBasi oknerka
Ha LEeHHUNK

Telegram (MoCThl, KOHKYPCbI)  nocTamMaToB

MHTepaKTUBHbIN
wendTokep

AHTEHHbI 6€30MNaCHOCTU

BpeHanpoBaHHad LLend6aHHep ®dacagHbIi 6aHHEP
GOTO30Ha

LED-60pTbl B 30HE ankorosns, Bobnep
®POB, B okHax TFT-aKpaHbl

CemMnnuHr (BNoXeHue B 3aka3)  BpeHauHr XonogunbHOro ApKa Ha BXOA,

060pynoBaHUA Ctonnep VK (NOCTbI, CTOPUC, KOHKYPCbI)

PasgpenuTtenv B BpeHONHr BXOOHbIX OBepeit

XON0aWSTbHYIO OOHHET _
A Y Y MN306paxeHne KapTo4YKku ToBapa C 40M. KOMMYHUKauunen MpomoBbIKaaKa

BaHHep «NOTAHU 1 OTKPOW -
9KpaHbl B KaTeropum Ponn-an Pagvo TOBapa o ra;BHoM CTpaanfe » MpomokaTeropusi-noabopka
i Aypuopeknama
CeMnoMaThl PUPMEHHBIN LEHHUK yamnop nakaT AUA/ASL TB + Outdoor N ]
ROSMINSTO R EREE S
BpeHgunpoBaHHaa Nosfka B CTaHOapTHOMN Wendponn KCO YekoBas neHTa ) LED-oKkpatsi B BUTPYHAX
KaTeropuu OKpaHbl B 30HE ankorosnsa
N LLlengopraxaiisep TAL TTM@ MP1OpUTM3aLIAS B CIMCKE TOBAPOB BPeHAUHI TPaHCNOPTHOIA
Digital-ctennax (NEW) ApKa B KaTeropuio i
MoaBecHoOM Mobann/Tonnep Hakneika Ha KaccoBO€ OKHO
PasmelleHune 6aHHepa B MpUIoXeHUn HekxeHrep Mopapok K OCHOBHOMY TOBapy
3KCI‘IOHVIpOBaHV|e Ha NapKoBKe CTtaTbu (O npoaykTe, C peLl,eI'ITaMIA) LIJencD6aHHep KCO Bupeo gucnnen s TOProBoMm Ob6MoTKa nanneT
BupeoakpaHbl Ha nocTamMmaTax 3ane P
OKKAM BuaeonnaHLleT BO BXOAHOM 30He ocToBas purypa

PaameLlleHne MKOHKM GpeHaa B KaTeropum kaTtanora BPEeHOVMHT TopLa cTennaxa



Kak KnneHTy (NocTaBLMKY U HE NOCTaBLLUNKY CETEWN)

pa3obpaTbCH C TEM, YTO TaKoe putenn-meguma?

OKKAM

Instore

 OCM

*  WNHcTop Onpkutan

* WHcTOp Ayamo

* TleyaTHasa npoaykuus

* lpomo

*  [erycTtauum / CeMnanHr
*  MBeHTbI (TONbKO BHYTPU

TOpFOBOFOSHﬂa)

PUTEAN-MEOWNA

CRM

+ CVM (SMS, E-mail,

MecCeHAXepbI, push)

*  AKuuu J1oanbHOCTU
*  Jliobmnmaga kaTeropus

Kny6bl NosinbHOCTH

'

Online

*  OunpoXxutan TapreTuHr

* CouwnanbHble Megna

*  bnorepsbl

s Cant

*  MOGBWUSIbHOE MPUOXEHNE
* JlocTaBka

Outdoor

- TB

* Papguno

*  BbaHHepsbl

* HapyxHada Peknama
° bpeHgouHr ABTO

*  bpeHgunHr

HECTaUMNOHaPHbIX



Putenn-mepguna nepecrtaeT ObITb «XXBOCTOM» MeaAuaniaHa

U nepexoanT B CTpaTern4eckum MHCTPYMEHT C 60Jiee TapreTupoBaHHOM
KOMMYHUKaLIMen 3a CHET BO3MOXXHOCTM LiesieBOU aHalIMTUKKN

Ponb nooaep>Xxku Puteiitn — Mmegunacpena
PaHbLle BwmecTaxnpopax - Cenyac wucnonb3yeTcs Ha BCeX
aKTUBUPOBATb MOKYMKY YPOBHSAX
Awareness -
— TpaguLUMOHHbIE - OOH
Megua * Hapy)xHasda peknama
* Digital
Consideration
—
Peknama B MarasuHax
Purchase PasNNYHOM
HanpaBfEHHOCTHN
- - PacwupeHue/ C TapreTUHroMm:
AoCTpanBaHue * nolA
no reorpagumn
Loyalty e ccalltoaction

NMNo CE30HHOCTU

OKKAM 7



Kak paboTaTb Cc putenn-megnmna, ocoobeHHO B YCJIOBUAX OTCYTCTBUSA
eOgVHOro oKkHa 1 pbIHOYHbIX CTaHOAPTOB PadoTbl C UHBEHTapeM?

BpeHp 1N areHTCTBO

li
- focm ) ~Y \ [— 5 N
MHCTOP-anaXuTan XiaTa reYVHr / - B |
*  WHcTOp-aymno 7 ~E-Mai P C HbleMegun . Pamu
+ MeyaTHas ~ DLBE : . S;-M b
npoayk OARG > ‘ z / +  Hapy, rHaﬂ
: I_IE;ryc:Tal.l,m - - : | paknpma
CeM 7 d Speli,u,w.HraBTo
L AMECHTL | |
L )

X5 Marumt JNleHTa Ouken Opyrue cetu

Shopper Profiling ROI RM Calculator Shoppers Clustering
FRAMEWORK
Post-analytics Sales Lift Brand Lift
OKKAM




Mbl paspaboTanun aHarIMTU4eCcKU noaxopn, KOToOpbiA yBenuymBaeT
3dpPeKTUBHOCTb PaboThbl C LLesIeBOU ayaUTOPUEN Yepe3 putenn-mepgma:

Business

Shopper Analytics Actionability

Trade Marketing Mix LTV effect

el

[pMMEHEHNE LIMPOKOro NHTepnpeTaums gaHHbIX a5

360 aKkTMBauUus KnacTepoB
rnokynaTtenen 4epe3l Digital,
CVM uninstore, BkJ1. ayauo,

Buoeo n POSM

OueHKa KpaTKOCPOYHOro u
OONrocpoYHoro agpodekTa oT
putenn-Mmegua Bo3nencTemns
Ha KflacTepbl nokynaTtenen

nepevyHda MHCTPyMEHTOB MO
aHaJIN3y NoKynaTesibCKoro
noBeneHuA

MOCTaHOBKN KOPPEKTHbIX
6unsHec uenemun
KOMMYHMKaLUMn

» Knactepusaunsa nokynatenedmnTT : = [loctaHoskaKPIsnoknactepam * TecTtnpoBaHue runoTe3a : * SL no akTnBaumnsam
= [podpunnpoBaHne N CKNOHHOCTb : = PeKko no KoOMMyHMKaUmn : + Pac4eT appekTUBHOro MnKkca = = PasmeTKaputenn-meaua
» [nHamMmnka MeTpuk n Gain&Loss : = Kpocc-npomo : * MOHUTOPWHI aKTUBaLnin : = 3amep OoNrocpoyHoro apopekTa

OKKAMV Okkam Trade Marketing Platform 2023




Onga paboTbl C LeneBbiIMM cCErMeHTaMu U TOProBbiMU TOYKaMM

Mbl pa3paboTanu shopper scorecard
C ucyepnbiBaloLLUM CMTUCKOM METPUK U peKOMeHpgaunm

MaTpuua

6usHec

3apad no

Knactepam ]‘
g

X/M, 18-24,6e3 neTen, opeHn
nMeeT 6osiIee Monoayo
ayouTopUIO VS KaTeropus

o0
™
X/M, 29-30, monoable

poauTenu, 6peHa 3aHUMaeT
MOJIOBUHY KNacTepa KaTeropum

_
fi

X/M, 20-29, napbl 6€3 oeTen, bpeH
M KaTeropms saHMmMatoT
OOMNHaKOBYIO 0,00 B KrnacTepe

YHacToTa noKynku

MNeHeTpauus CpepnHuii Yyek
42% 20% 38%
N21 Ne3 Ne2
Mopanyn cebs MopapgoBaTh 6/IN3KMNX OTAbIX
lNpasgHUK ¢ opy3bamMu 3akyrnka Ha npas3gHuKn KnHo-Beuep

OKKAM

SSC

CVM

FopoBon NnaH
paboThbl

KAJTEHOAPb AKTUBALLWIA

AOPECHBIE MPOrPAMMBbI

®OKYCHbIE KAHATbI

PEKO MO COOBLLUEHUIO

RETAIL MEDIA CALCULATOR

10



B pe3ynbTaTe PK, npoBegeHHbIX C y4eTOM peKoOMeHpgauuin, yganocb
BbipacTUTb KaKk MeAnnHble, TaKk U TpenpoBbie METPUKNU

+3 . +24 ;. +0 oo

UBA SALES LIFT BRAND INCREMENTAL CATEGORY GROWTH

- J - J - J

+1,43 80% -35%

ROI REACH CPT

OKKAM 1



Retail Media Playbook —

nepcoHanbHbIU KOHCYNbTaHT
B noabope npgeanbHOro
pa3MeLL,EeHus RETAIL

MEDIA
MEDIA \

C_ D YsHaiiTe 6onblue Npo RM MHBEHTapb

mo 92 MUHCTPYMEHTbI

Trade Marketing Okkam

0>():  OnpepenuTe 6usHec-3apavy
@ M TUN KOMMYHUKaLLUN

Retail Media He cTouT
Ha MecCcTe, YTO Xe bypeT
aanbLue?

o |» | YaHaiiTe 06 aHaNnUTU4YEeCKmnX
q|| BO3MOXXHOCTSIX

OKKAM
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