E-commerce
Brands & Trends 2022




TpaHcdopmauma e-commerce: nepexon oT NPOAYKTOBOU
3KOHOMWKU K CEPBUCHOM

HuweBble mara3unHbl
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TpaHchopmaums B MIT:
PocT npogasuoB

+ PaclumpeHuve kaTeropuii ToBapoB

* CoOGCTBEHHbIE NMOMMCTUK-KOMMNEKCHI U

GPYyNPUIMEHT-LEHTPbI

« PaclumpeHne TeppuToprmn JOCTaBKK

2016

TexHONMOrM4YHoCThb
M CepBUCHOCTb

Ewe wunpe accopTMMeHT:
« CTM

* Llndposkie ToBapsbl

* OHnanH AnTeku

+ OBenupHble n3genus

« DOoKyC Ha 3KCnpecc A0CTaBKy
« [loctaBka ApoHamu, poboTbl-Kypbepbl

» CoOcTBeHHas nnaTte)kHas cuctema
» bBaHkoBCKME KapThl

« ABuabunertsl, XA, oTenu

2022




3a nocnegHue roabl
A0S OHNawvH
TOProBsfin BbIpOCna

c 1% no 10% v 3Tta
TeHOeHUus
npoponmkaercs

UemoyHuku OaHHbIX: Datalnsight, sostav.ru, SimilarWeb
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O61bem poccumckoro pbiHka Ecom

Jona Ecom, %

O6opoT Ecom, TprH

mmm O6beM pbiHKa E-commerce, TprH. pyo Dons E-commerce B pO3HUYHOW TOproBrie
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[MTanoemuna ctana gpanBepoM pocTa OHNanMH ToproBnuM M obbema pbiHKA
E-commerce B Poccum u BCe nNPOrHO3bl MNOKasblBAlOT TEHOEHUUK K
aanbHenwemy pocty. OgHako Tekywaa cuTyauma B MUPE MOXET U3IMEHUTb
CUTyauuIo U 3amMeanuTb pocT obopota E-commerce B CBA3M C YXOAOM KPYMHbIX
BpeHO0B U N3MEHEHMEM MOBEAEHNSA U NPeanoYTEHUIM Norb3oBaTesnien.
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https://www.sostav.ru/publication/flocktory-53461.html?utm_source=telegram&utm_medium=social&utm_campaign=analitiki-flocktory-proveli-issledovanie
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E-commerce onpeaendetr MOMEHT Bbl60pa KaK MOMEHT NMOKYIMNKHA

ZMOT (Zero Moment Of Truth) nosiBnseTca go Toro, Kak nokynaTtesib NPUXOAUT B MarasuH.
OH 3apaHee BblbMpaeT NnoaxoasLmim ToBap U HaMepeHHO NPUXoauT 3a MOKYMKOW onpegenieHHon mogenu. B Touke npogax ero
CNOXHO nepeybeanTb, 4TOObLI OH N3MeHus ceomn Bblbop. C passutnem E-com nyTb K NPUHATUIO PELLEHNSA O NMOKYMNKEe U3MEHUIICA.

HyneBon MOMEHT UCTUHDbI ABJNAAeTCA Krlo4YeBbiM, MOCKOJIbKY BO3HUKaeT OHNaWH, B pexnme pearibHOro BpemMeHu, Korga

NOKynaTesib roToB K MNMOKYTIKe. Tenepb \ 6peHD,OB €CTb BO3SMOXHOCTb MNMOBJINATb Ha pelleHne nokynarensa 4o Toro, Kak oH BOMAET B
Mara3uH.

Ctumyn 1-bI MOMEHT UCTUHbI  2-O MOMEHT UCTUHBI

1-bIn MOMEHT 2-01 MOMEHT
(nonka) (onbIT)

UCTWHBbI (Monka)  UCTWHBI (ONbIT)

http://korden.ru/uploads/zmot_ru.pdf 4




MoTpebuTtenb
CTaHOBUTCH
LLEHTPOM HOBOW
3KOHOMMUKMU

CerogHsa naet npouecc nepexoga
OT NPOAYKTOBOW K CEPBUCHOM
9KOHOMMKE, MO3TOMY B LIEHTPE 3TOU
9KOHOMMKM HOBOIO TuMNa B NEPBYHO
oyepeab CTouT 3aboTa o
norpeéurene — oH 94p0, BOKPYr
KOTOPOro BbICTpaMBaeTCs BECTb MyI
KOHTaKTOB.

UemoyHuku OaHHbIX: Datalnsight, sostav.ru, SimilarWeb

Y10 Mbl MOXeM y3HaTb O noTpeburtene?

XapakTepucTtuku MHTepHeT-noBeaeHue

Cougem

Kakne canTtbl nocellaet

L]
"eorpachus + Kakve npunoxeHus ncnonbayeT
CemeinHoe nonoxeHue + Kakue Bngeo cmoTtput
Hoxopn * YTO MLWeT B MHTEpHeTe

Kakum TenedgoHom nonbayeTcs

I10KynaTen bCKOe npeano4yteHune

B kakve kateropum 3axogut

Kakue ToBapbl nokynaet

Kak 4acTto u kakyto gocTaBKy BblOupaeT
B kakvne ocpnanH marasmHbl xoguT

-
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Nmes npencraBrneHne O NopTpeTe nonb3oBaTens, ero noBeaeHun n nytn K
NOKyNnKke MOXHO 6ornee npaBUIIbHO BbICTPOUTb OTHOLUEHWE C HUM W
MHBECTNPOBATb B e-commerce KaHanbl 6onee adpdekTUBHO



https://www.sostav.ru/publication/flocktory-53461.html?utm_source=telegram&utm_medium=social&utm_campaign=analitiki-flocktory-proveli-issledovanie

[MoTpedbutenb CTaHOBUTCH LLEHTPOM HOBOWN 3KOHOMMKMU
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HexBaTka gaHHbIX 0 noTpeduTene — npobnema ansa acpdeKTMBHOrro

pacnpegerieHus UHBeCTULUU

[MpeBpalleHne KpynHbIX UrpokoB B nokanbHble "Walled gardens” BegeT K OTCYTCTBMIO BaXKHbIX JAHHbIX, HA KOTOPbIX MOXHO
NOCTPOUTb NOSHoLEHHble Customer Journeys B MyfnbTU-MapKeTNSIeMCHOM MPOCTPaHCTBE.

[Monb3oBatesnb Noka ewe He cCooBLLMN HaM O CBOUX SIBHbIX HAMEPEHUAX K MOKYIKe.
3apoxaeHue naeu _ )

OaHHble: Cou-aeM, nHTepechl (MOMCKOBasi akKTMUBHOCTb U CTOPOHHUE CalThl).

Mouck v BLIGO MNonb3oBatens coobuaetT HaMm 06 NHTepece K NPOOYKTY.

P HaHHble: NHTepec K onpeaerieHHOMy NPOoAYKTY, KaTeropuu, LLEeHOBOW NOJIUTUKE.
CoBepLueHmne NoKynKu.
[MpnobpeTeHune HaHHble: NPoAYKT NOMeLLeH B KOP3UHY U BbIKYMNJIEH.
HenocTratouine gaHHble: NPUMEHEHWE KYNoHOB, CNocob MOKYNK1 1 AOCTaBKU
MNMonb3oBaTenbLCKMI ONbIT NOCIIE MOKYMKM.
OonbIT Hepocratouwime gaHHble: peLunn nn Nonb3oBaTerb BepHYTb NPOAYKT, obpalleHns B Nogaepkky no
NoBoAy NpoAyKTa, Npouecc Bo3BpaTa u T.4.
XKu3HeHHas LEeHHOCTb KJIMEeHTa.
LTV HepocTatoline gaHHble: OCTaBneHHbIE OT3bIBbl, MOAMMCKA Ha NPOAYKT/KaTeropuio,
MCNOMb30BaHMe KyNnoHOB 1 MPOMO-KOAOB A58 ByayLmnx NoKynok.




Mepwua areHTCTBa ABNAKTCA aKKYMYNATOPOM 3HAHUM MNpPO
E-commerce landscape

AreHTCTBO cenyac obnagaet aKkcnepTn3oun, No3sondaoLWwmn BoicTponTbs Customer journey: otcneguTb BCE TOYKM KOHTaKTa,
NpoaHanM3npoBaTh KaHanbl NPoAax No nx aeKTUBHOCTU, MPOaHaNM3npoBaTh NATTEPHbI N COEANHUTDL 3TN JaHHbIE CO BCEX
MapKeTNenCcoB B eAuHbLIN Meauna nraH, BbiBegs ero 3a pamku ctaHgaptHoro Digital, a 3actaBmB pabotaTtbh knaccuyeckme megua Kak
nepdopmaHc KaHan.

AHanuTuka MopenupoBaHue Crtparterus

MoHATb 3agavy B KOHTEKCTE OnucaTtb Bce BO3MOXHble BbibpaTh onTuManbHbI

ayauTopum, 0CoBEHHOCTE BapUaHTbl B3aUMOAEHCTBIUS BapuaHT B3aNMOAECTBIUS (NMCTVIHT, AOCTYMHOCTE, KOHTEHT,
KaTeropun n TekyLlero C ayauTopuen TIPONS A T2 )

COCTOsIHMA Bu3Heca

AKTMBauuma OueHka Cneunanusauus
. . . . ‘ . On-retail Off-retail
Media Media
PeanusoBsatb MMoHATb, Ha Kakon pesynbTaTt CnipoekTpoBaTh
3annaHMpoBaHHoe CTOMT paccynTbIBaTh Heobxoaumble Ans (MpoABYXEHVE BHYTPY (BHelWHee NMPOABVKEHNE C
peanuaaLy 3Toro BapuaHTa MaPKETMIENCOB) BeAeHnem Ha eComm)
peLueHus
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Communication scenarios

/

Customer Relationship

Pe3yn bTAadT — Management
KOMIJeKc cO S&o
CBA3dHHbLIX
peLueHuun o .

Omnichannel journey Attribution model, CDP and

orchestration BI
C nomoLLbl NOCTPOEHUSI NOAOOHOM
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MaTpuLbl MOXXHO BUOETb KaXxaoe ahage 4% \e® a““\
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focused ecosystem

Own eComm assets /

development
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